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Independent Advisory Services

Guiding clients through the process of developing and executing
energy & sustainability strategies

» Part of the NextEra Energy family of companies, the largest
producer of solar and wind energy in the world

» Named Top 20 Global Innovator by Fortune with $50B in
infrastructure investments planned in U.S. through 2022

» In-house energy experts with over 100 combined years of
experience within the top energy companies in the U.S.

» Holistic approach to shaping a client’s strategy while remaining
supplier & technology agnostic
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Defining the Carbon Challenge ;

What makes managing renewables different?

@ Renewable power markets are far less liquid and mature

than conventional markets — pricing versus value is harder

What you want to claim will drive how you set your strategy
&S and approach

to decipher
Regulatory environment is much more dynamic and impactful @ The process is long but renewable offers can go fast —
for renewables in each state pre-approval for programs in different states may make sense

0006  Contract terms are normally much longer for renewable

Contract terms and conditions will vary widely and come with . L
otentially significant risk which needs to be addressed E[;]R power pricing to make sense which introduces many
P y sig different and new stakeholders to the process

% Approval processes are often multi-layered and require

internal education and discussion
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Determine the Best Energy Strategy )

| sSoution | ProductStructwre | Markets

Regional National
We can help you PPA
: Py Onsite Solar Lease (/)
navigate the best Ownership
option for you : - -
y S, Community Solar Bill Credit Q
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What Makes Usource Different? :

Our Teamis Your Team g A g |
: View to Asset
Technological Availability &
Vision Pricing
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Putting the
Regulatory combined resources Data CoI_Iection,
& Legal of NextEra Energy Analytics &
Intelligence Reporting
to work for you
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Client Success Story

Large Midwest Public University

»

»

»

»

»

»

Energy procurement client for nearly 15 years

Began transitioning from traditional procurement to renewables a
few years ago

Procured RECs thru RFP process
Consulted on hydroelectric PPA, securing a competitive agreement
Evaluated and sourced offsite solar PPA

Currently leading consulting and RFP process for innovative retail
renewables supply structure

$8,394,000

total savings over 20-year period
through Usource RFP process

10%
of annual electricity use provided by
offsite solar PPA

40%

of annual electricity needs met by
local renewable power sources —
solar & hydro
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Thank you

Theinformation contained herein has been obtained from sources which Usource believes to be
reliable. The materials have been prepared solely for informational purposes. Usource does not
make any express or implied guaranty, representation or warranty regarding opinions or
statements set forth herein. Usource shall not be responsible for any reliance upon any
information, opinions, or statements contained herein or for any omission or error of fact.

Copyright © 2021 Usource, LLC. All rights reserved.

Camden Holland
Director, Renewable Energy Consulting

\ '-; Camden.Holland@NextEraEnergy.com
./ 978.502.5462

Camden leads and executes the dev elopment of energy, sustainability , and
financial risk management strategies for Fortune 500 companies. He has
successfully originated and managed over 1.5 GW of renewable energy
transactions in North America for global organizations, academic institutions, and
gov ernment organizations. Prior to joining Usource, Camden led the dev elopment
of Shell/MP2 Energy'’s retail delivered renewable energy platform and supported
Edison Energy’s largest clients through their energy and sustainability strategy
execution. Camden graduated from St. Lawrence Univ ersity.

Steve Birndorf

Director, Renewable Energy Consulting

Steve.Birndorf@NextEraEnergy.com
415.378.5885

Stev e has more than 20 y ears of prof essional experience and is a seasoned
energy and clean-tech executiv e with a foundation in consulting and analy sis.
Prior to joining our team, he dev eloped commercial solar projects for a national
developerand later founded and built a commercial solar group for another. Steve
has dev eloped, financed and advised on commercial and industrial solar projects,
primarily to priv ate industry , municipalities, schools, agriculture, and water
agencies. Stev e graduated from the Univ ersity of Pennsy vania and earned an MS
and MBA from the Univ ersity of California at Berkeley .
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